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The GSI Asia Group, a division of GSI Group LLC, USA. The GSI Asia 
Group is handling more than 16 countries in Asia with recognized 
brand name as Cumberland, AP, Hired-Hand and Generation 
Structure. We have wide range or complete range of poultry and 
swine automated production equipment and prefabricated steel 
structure with stronger global reputation and also in Asia. We had 
built a solid customers based and market share in Asia thru our 
quality product and services since 1995. 

In line with our business expansion, we invite competent and highly 
motivated individuals who wish to build a long-term career with 
us for the following positions which are available for immediate 
hiring:-

Job Responsibilities: 

•	 Responsible	for	providing	leadership	and	guidance	for	the	sales	
team and dealer organization,  setting growth objectives and 
developing action plans that ensure that Company objectives 
are met. 

•	 Develop	 and	 recommend	 short	 and	 long	 range	 team	 and	
dealer objectives for volume and margin growth.

•	 Plan	and	direct	market	and	business	development	activities	for	
the expansion of business in your designated area of operation.

•	 Coordinate	 Region	 operations	 with	 appropriate	 Company	
executives and managers in a matrix style activity.

•	 Be	the	leading	executive	responsible	for	the	relationships	with	
customers, dealers, and competitors in your region, and for 
the professional conduct of business in your region with these 
various groups.

Job Requirements:

•	 BS	in	Engineering/Business	or	advanced	Degree	in	Business/
Management/Marketing	is	desirable.		

•	 10	years	sales	and	marketing	experience	with	a	manufacturer	
of capital goods sold through dealer networks, preferably 
agricultural equipment and poultry related based. 

•	 Experience	in	technical	product	sales,	knowledge	of	production	
agriculture, distribution, and marketing would be an advantaged. 

•	 Excellent	 interpersonal,	communication	and	presentation	skills	
with	 credibility	 in	 dealing	 with	 Director	 level	 prospects	 and	
clients.   

•	 Able	to	travel	extensively	within	South	East	Asia	country.	

Please write-in with detailed resume stating contact numbers, 
expected salary, and a recent passport size photograph (non-
returnable) to: 

The	Managing	Director
The GSI Asia Group Sdn Bhd (392746-V)

Plot	68,	LPM	6,	Phase	4,	Prai	Industrial	Estate,
13600	Prai,	Penang,	Malaysia.
E-mail	:	yangoh@gsiasia.com

Website: www.gsiag.com

(Only short-listed candidate will be notified)

Asia Sales Director 
(Based in Penang, Malaysia)

Pericoli sees impact 
of local office
Termotecnica Pericoli, a leading Italian 
ventilation system manufacturer, 
viewed their participation in the Indo 
Livestock – (Surabaya) Show as an opportunity to boost their 
well established brand image and presence in the Asian region.

Their Regional Technical/Sales Manager, Joe Chong, said that 
the company is pleased with the positive impact on sales in the 
region since the establishment of  their new regional sales office 
in Malaysia.  

He also stated that the new 53” fan has met with a great deal 
of  success and demand as a result of  its enhanced performance 
and cost effective pricing, coupled with the company’s long-
standing reputation for reliability and performance.”

Joe Chong

Medion advances with 
technology
Indonesia’s PT Medion, reputed for its animal 
health products and farming equipment has 
made headway in farm technology as well.

Finance Manager and co-founder of  the 
company Amalia Jonas told Asian Poultry 
Magazine that while the company introduced 
its new incubator last year, it is still trialling 
the system and is likely to market it only next 
year.

In the meantime, it has already introduced egg washers 
that are directed mainly at producers who service institutional 
clients. “These are mainly hotels, caterers and confectioneries as 
well as vaccine producers who demand clean and hygienic eggs. 
These systems have done well.  They are produced by Meditec, a 
subsidiary of  PT Medion,” said Mrs Amalia.

 She added that because of  growing demand locally as well 
as overseas, the company too has grown and now has dedicated 
facilities for its various animal health products. Its overseas 
markets number 13 currently and they include China, the 
Philippines, Bangladesh, Yemen, Egypt and Brazil.

Growing demand for 
processing systems
Marel Stork Poultry Processing’s growth 
has mainly been in Java, Indonesia. The 
company has been enjoying a 15-20% 
annual growth over the last few years 
and has seen an upward trend in the 
demand for poultry processing systems 
in the last two years.

“Even though the demand has been for semi-automatic 
primary processing systems, there still is a growing demand,” 
said Rudy Hudin, Country Manager Indonesia. “We have also 
seen a growth in demand for further processing systems mainly 
for patties, nuggets and sausages.”

Mr Rudy said this indicates the growing emphasis and 
demand for safe and hygienic meat in Indonesia as well as 
demand for processed foods. He added that there is also a 
growing demand from mid-range producers for processing 
equipment.

Mrs Amalia Jonas

Rudy Hudin




